MOVE YOUR INVESTMENT
TO THE NEXT LEVEL.

That next level is us. If you're
looking to merge or sell your
portable restroom company,
United Site Services wants
you. One of our national
Acquisitions Representatives
will be more than happy to
review the details of your
business and discuss your
options for selling. To make
this possible, give us a call at
(508) 594 - 2655.

United Site Services would like to welcome our newest
acquisition: Allied/BFI of Denver, Colorado.

3 years...
36 acquisitions...

9 divisions...

United Site Services

FASTEST GROWING
PORTABLE RESTROOM COMPANY

31 Middlesex Rd., Mansfield, MA 02048 - Ph: (508) 594-2655 Fax: (508) 594-2581

www.unitedsiteservices.com

Vendors come together
helping each other out

Vendor Jim Pierce of PolyPortables (right) was one of many covering the boot
n Lindy’s absence. | didn’t get this guys name but | can almost hear him say.
‘OK Jim, the boss isn’t here, so what is your best price on 1,000 gallons!”

As the PSAI annual trade show moved into its final day, many of the attendees
reported not feeling well, suffering from flu like symptoms. One of those, Lindy
Boehme of Chempace was scheduled to work her booth on the trade show floor with
no one to take her place. As morning approached, Lindy was sure that the booth
would set empty moving her to request a note be attached to her booth letting
customers and friends know why she wasn’t there.

As this was going on, the associates (vendors) were meeting tending to the
business of the day when Senior Associate Director Gregg DelLong of PolyJohn
proposed that the associates man her booth with volunteers serving an hour each
which was quicky embraced by most of those in attendance. “This is the way it should
be, people watching after each other,” noted DelLong.

Teary eyed, Lindy shared “when Millicent told me about all the vendors which
volunteered to help out, it literally left me speechless. | can’t begin to explain how it
touched my soul. What a wonderful group of caring and thoughtful individuals,” she
said. “I've always said that the PSAI convention, for me, is more like a family reunion
than a business show. This act of caring shows just how close and supportive the
group actually is. | only hope that some day | can return the kindness” she closed.
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Golf tournament winners
eft to right are Ellis from Walex who is standing in for Bill Williams, Ariel
and Leon from Clear Computing and Corey from Walex

Piotrowski nhamed service
technician of the year

John Piotrowski of Mr. John of
Pittsburgh was named “Service
Technician of the Year during the
PSAI annual trade show and
convention. The winner is se-
lected by the associations Image
and Education Committee who
tops the honor with a $1,000
grand prize.

Piotrowski has been employed
by Mr. John since 1985 ex-
plained Red Smith who serves
as the companies operations
manager. “John always goes out
of his way to take care of the
customer,” noted Red. “No
matter what | ask him to do, he
does it and the customers love
him. | wish | had twenty more just
like him,” he closed.




